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4 Main Headings (Page 3)

Course 1: Mastering Digital Skills to Make Money
Online

MODULE 1: The High-Income Mindset & Toolset

Lesson 1: The 24-Hour Skill Mastery Workflow

Objective: To move from "Total Beginner" to "Paid Professional”
by mastering the Al-First Economy.

1. The Income Reality Check

In 2026, money does not follow "hard work" alone; it follows
solutions. If you can solve a problem that saves someone time or
makes them money, they will pay you.

The Formula:

$P\text{Skill} + \text{Al Speed} + \text{Targeted Problem} =
\text{Daily Income}$$
2. The "Big Three" High-Value Skills

To make money today, you must master these three pillars:

e Al Prompt Engineering: Using tools (Gemini, ChatGPT) to
generate professional business plans, articles, and code in
seconds.

e Digital Infrastructure: Knowing how to set up payment links
(Gumroad, MiniPay) so you can receive money globally.

e Solution Architecting: Finding a business with a "messy"
digital presence and offering to fix it.

3. Your Power Tools (The "Essential Stack")



You don't need expensive software. You only need:

1. Gemini/ChatGPT: Your "Digital Staff" for writing and
strategy.

2. Canva: For professional branding and PDF design.

3. Google Workspace: To organize your business
professionally.

4. Step-by-Step: Your First "Proffered Solution"

e Step A: Find a local business or an online entrepreneur.

e Step B: Identify a problem (e.g., they have no automated
way to collect payments).

e Step C: Use your Al to draft a "Solution Proposal" in 5
minutes.

e Step D: Present the solution. If they accept, you charge a
"Setup Fee."

Mastery Action Task (Do this now!)

Identify your "Money Skill": Out of the three skills above, which
one feels most natural to you?

1.

The 24-Hour Challenge: Use an Al tool to create a 1-page
summary of how that skill solves a problem for a business owner.
Congratulations—you just created your first "Solution Asset."

Lesson 2: Setting Up Your Digital Office

Goal: To create a professional presence that makes people trust
you enough to pay you.



e The Professional Email: Use a dedicated Gmail address
(e.g., yourname.dskils@gmail.com). This separates
business from personal life.

e The Cloud Filing System: Organize your Google Drive into
folders: 1. Products, 2. Client Work, 3. Marketing Assets.

e The "Bio" Solution: Write a one-sentence bio for your
profiles: "I help [Target Audience] solve [Problem] using
[Your Digital Skill]."

Lesson 3: The Art of the "Al Prompt"
Goal: To make Al do 90% of your work with high quality.

e The Formula: Role + Task + Context + Constraints.

e Example: "Act as a Senior Copywriter (Role). Write a sales
email (Task) for my Digital Mastery course (Context). Keep it
under 150 words and focus on the benefit of daily income
(Constraints)."”

e Action: Practice this prompt once and save the result. This
is your first "Al-built" asset.

MODULE 2: Building Your First Digital Asset

Lesson 1: Choosing Your "Solution Niche"
Goal: To stop selling to "everyone" and start selling to "someone."

e The 20-Problem Matrix: Identify 20 specific problems
people face (e.g., "How to get a US bank account" or "How
to automate WhatsApp replies").

e The Selection: Pick the one problem you can solve the
fastest. This will be your first eBook.



Lesson 2: Creating the "Value PDF"
Goal: To turn your knowledge into a file people can buy.

e Structure: Title -> The Problem -> The Step-by-Step
Solution -> The Call to Action (CTA).

e Tool: Use Google Docs or Canva. Always save as a PDF to
ensure the formatting stays perfect on the customer's phone.

MODULE 3: The Income Infrastructure (Getting Paid)

Lesson 1: Setting Up the "Money Link"
Goal: To enable 24/7 automated sales.

e Gumroad Setup: Create your account and link it to your
payment method.

e The Product Page: Write a headline that promises a result.

e Price Tag: Set a "Low-Barrier" price (e.g., $5 to $15) to get
your first sales quickly.

Lesson 2: The Automated Delivery

e How it works: Once the customer pays, Gumroad
automatically sends them your PDF.

e The Benefit: You earn money while your phone is off or your
laptop is charging. This is how you "Master" the shift.

MODULE 4: Graduation - Your First $1 Strategy

Lesson 1: The "Seed" Launch



e Action: Share your Gumroad link with 10 people you know
who have the problem you solved in Module 2.

e The Ask: "I've built a solution for [Problem]. Since you're a
friend, here is a discount code. I'd love your feedback."

Lesson 2: Next Steps to Course 2

e Explanation: Course 1 was about Mastery. Course 2 will
teach you how to build complex engines like dskilspay.com
to scale their income.

Course 2: Building Digital Assets (The Infrastructure)

MODULE 1: Landing Page Mastery

Lesson 1: The "One-Page" Sales Machine

Concept: You don’t need a massive website to start. You need a
high-converting landing page.

e The Anatomy: 1. The Hook: A headline that solves a pain
point. 2. The Transformation: Show them "Life Before" vs.
"Life After" your product. 3. The Proof: Why should they
trust you? (Your dskils/dskilspay branding).

e Tools: Use Carrd.co or Gumroad’s built-in landing pages
for low-data, high-speed setup.

Lesson 2: Domain Sovereignty (dskilspay.com Model)

Concept: Explain why owning a .com or .com.ng domain is
better than using a free link.



e The Lesson: A custom domain builds authority. Teach them
how to register a domain and link it to their product page.

MODULE 2: The Payment Gateway Engine

Lesson 1: Local vs. International Payments
Concept: Solving the "How do | get paid?" problem.

e The Setup: Teach them to integrate MiniPay (Celo) or
Stripe (via digital residency) or Paystack/Flutterwave for
local Naira transactions.

e The "No-Selar" Strategy: Explain your philosophy of
building a proprietary system (PDF delivery via
email/automation) rather than relying on 3rd party platforms
that take high fees.

Lesson 2: Automating the Delivery
Concept: The "Work Once, Earn Forever" model.

e Instruction: How to use Zapier or Email Automation to
send the PDF the second a payment is confirmed.

e Mastery Task: Set up one automated "Thank You" email
with the product attachment.

MODULE 3: Building "The Solution Matrix"

Lesson 1: Creating Your 20-eBook Library

Concept: Don't just sell one thing; sell a library of solutions.



e Instruction: Use Al to outline 20 small "Solution Guides
(5-10 pages each).
e The Pricing Tier: * Starter: $49 (Basic access)
o Professional: $99 (Advanced tools included)
o Premium: $199 (1-on-1 Strategy session)

Lesson 2: The "PDF-to-Profit" Formatting
Concept: Making your PDFs look like premium products.

e Step-by-Step: Use Canva templates to add your logo,
clickable links, and "Interactive Checklists" that students can
fill out.

MODULE 4: Maintenance & Scaling
Lesson 1: Managing Traffic vs. Battery Life
Concept: A digital entrepreneur must be efficient.

e The Hack: Use "Scheduled Posts" for your marketing so the
"Building" happens even when you are offline or recharging.

Course 3: Promoting Digital Products (The Traffic
Module)

MODULE 1: The "Zero-Kobo" Marketing Strategy

Lesson 1: The WhatsApp Status Funnel

Concept: Your WhatsApp is not for chatting; it's your storefront.



e The 80/20 Rule: 80% Value (Tips, Al tricks, solved
problems), 20% Pitch (Your Gumroad link).

e The "Curiosity Gap" Strategy: Post a screenshot of a
result (e.g., a professional logo made in 1 min with Al) and
say: "l just did this for free. Want to see how? Check my next
slide."”

e The Link: Only post your link on the 3rd or 4th slide after
you have provided value.

Lesson 2: Facebook Groups & Community Authority
Concept: Don't spam links; provide solutions.

e The Strategy: Join groups for "Small Business Owners" or
"Digital Marketers." Look for people asking questions like
"How do | design a flyer?" * The Action: Answer their
question fully. Then add: "I have a free guide in my bio that
explains this step-by-step if you need more help."

MODULE 2: The Content Multiplication System

Lesson 1: One Idea, Four Platforms
Concept: Save your data and energy by recycling content.

e The Workflow: 1. Write one "Digital Mastery" tip. 2. Post as
WhatsApp Status. 3. Copy/Paste to LinkedIn (Professional
audience). 4. Copy/Paste to X (Twitter) with relevant tags
(#DigitalSkills #Nigeria). 5. Post the core image on
Facebook.

Lesson 2: Using Al to Create Marketing Hooks



Concept: Let Gemini write your ads for you.

e The Prompt: "l am selling a PDF called [Name]. Give me &
viral hooks for a Facebook post that target people who are
tired of being broke."

MODULE 3: Building "Know, Like, and Trust"
Lesson 1: The Lead Magnet (The "Free-to-Paid" Bridge)

Concept: Give away a small piece of Course 1 for free to get
their email address.

e Instruction: Create a "Checklist" or "Cheat Sheet." People
love quick wins.

e The Conversion: Inside the free PDF, put big buttons that
link to your Paid Course Bundle.

Lesson 2: Social Proof (Even if you are just starting)
Concept: People buy what others are buying.

e The Strategy: If you don't have sales yet, show your
process. Post a photo of you working on your laptop (even
at a charging center). Caption: "Building the future of digital
payments for dskilspay.com. Stay tuned.” This builds
"Building in Public" trust.

MODULE 4: The Daily Income Routine

Lesson 1: The 1-Hour Marketing Blitz



Concept: If you only have 1 hour of light/data, do this:

e 15 Mins: Post your "Value Tip" on all statuses.

e 30 Mins: Reply to 5 comments or questions in
Facebook/LinkedIn groups.

e 15 Mins: Direct Message (DM) 3 people who engage with
your posts and offer a "Solution Audit."

Lesson 2: Analyzing What Works

Instruction: Check your Gumroad Analytics. Which post brought
the clicks? Do more of that tomorrow.

Course 4: Solving Digital Problems to Make Money
Online

MODULE 1: Becoming a "Solution Architect"

Lesson 1: Identifying High-Value Problems

The Concept: A "Digital Skill" is just a tool. A "Solution" is the
result. People don’t buy tools; they buy results.

e The List of Goldmines:
1. SEO Optimization: Helping a business show up on
Google Page 1.
2. Payment Integration: Fixing a website that can't
receive international payments (using the dskilspay
model).



3. Content Automation: Setting up an Al system so a
business never has to worry about social media posts
again.

Lesson 2: The "Solution Matrix" Framework

Instruction: How to use your 20-problem matrix to diagnose a

client's "pain."

e The Diagnostic Method: Don't ask "What do you want to
buy?" Ask "Where is your business losing money?"

e Action: Create a "Digital Audit" checklist to give to potential
clients for free.

MODULE 2: Proffering the Solution (The Pitch)

Lesson 1: Drafting Winning Proposals with Al

The Strategy: Use Al to write a professional proposal that makes
you look like a global agency.

e The Prompt: "Write a 1-page proposal for a business owner
showing how [Skill] will increase their revenue by [X]%."

e The Pricing: Teach them how to stop charging "per hour"
and start charging "per solution" (Value-Based Pricing).

Lesson 2: Building Trust Without a Portfolio

Concept: If you have no past clients, use your own platforms
(dskils.com or dskilspay.com) as your "Case Study."

e Instruction: Show the client: "/ built this entire payment and
affiliate system from scratch using these exact steps."”



MODULE 3: Advanced Delivery & Infrastructure
Lesson 1: Beyond the PDF (The Consulting Model)

The Concept: Moving from selling a file to selling your time or a
service.

e Implementation: How to use Zoom or WhatsApp Video for
"Strategy Sessions" that you charge $50+ per hour for.

Lesson 2: Managing the "Solution” Workflow

Instruction: How to use Trello or Notion to manage client
projects so nothing gets lost, even when light and data are
scarce.

MODULE 4: The 2026 Mastery Graduation
Lesson 1: Setting Your Daily Income Goal
The Math: * 5 sales of a $20 eBook = $100/month.

e 1 Solution for a business = $200+ in one day.
e The Goal: Aim for one "High-Ticket Solution" per week.

Lesson 2: Final Assessment & Certification

Instruction: How students can claim their Dskils Certified
Digital Master certificate.

e The Capstone: They must prove they have built one asset
and solved one real-world problem.



Your "Zero-to-Hero" Summary:

1. Course 1: You learned the skills.

2. Course 2: You built the shop.

3. Course 3: You brought the customers.

4. Course 4: You solved the big problems for the big money.

Final Advice for your PDF: "Now that you are a Master, join our

affiliate program and earn commissions by helping others find
these solutions.”



http://dskilspay.com
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